The Swiss Army Knife Of The Insurance Industry

What product in your tool kit of solutions offers your clients the opportunity for significant cash accumulation; supplemental retirement income; the choice of numerous investment options; and death benefit protection all rolled into one package.  By now you know the answer is Variable Universal Life (VUL).

Besides these obvious benefits, what if you could sell a VUL product that offered other meaningful features.  We can all sit in our offices and dissect the differences between sub-accounts, or who has the better preferred loan provision, but when the rubber meets the road you really want features that are easily understood and help you close cases.  We offer such a product with important benefits that can help increase your VUL sales.

For Instance, What If You Could Offer The Following:

· Up to 500K of VUL without exams or new medical evidence.  This is possible if you have clients who were issued term contracts standard or better (smokers included) within the last five years and are currently 65 or younger.*  

· A guaranteed policy exchange feature that allows you to exchange your clients VUL during the first 20 years to a no-lapse fixed UL, or whatever is available at the time.  The benefits here are obvious.  Clients who are unhappy with their VUL performance or need guarantees for estate planning can switch to the fixed UL and address their current situations.*

· Carry-over loan provision on 1035 exchanges.  This may help you save policies in need of rescuing that have outstanding loans.* 

*(For further details regarding these benefits, please contact our office.)

We earn our stripes and your business by providing you with sales concepts and product knowledge unique in the industry.  We take this responsibility seriously because if you don’t succeed we don’t succeed.  If you would like more information regarding this topic, please contact us.
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