Did You Realize That a Client’s Poor Health Could Actually Be a Financial Benefit?

Rated Single Premium Immediate Annuities (SPIAs)

May Be The Perfect Suggestion For Clients That Are:

>In ill health and need as much income as possible
· because of the client’s sub-standard health 

    their life expectancy is shortened, which allows 

    the insurance carrier to pay higher income due

    to the shortened life expectancy

OR

>In need of estate planning

· excess income from the SPIA can be used 

    to purchase life insurance to pay expected

    estate taxes

· assets transferred into a Life Only SPIA are not 

included in the client’s estate

OR

>Suffering from the downturn in the economy  

· Moving under-performing assets such as municipal 

bonds and certain dividend-paying stocks that are

  severely depressed and paying a reduced dividend 

                              OR NO DIVIDEND AT ALL!

How Do You Know If a Rated SPIA is Best For Your Client?

As with any insurance product no single annuity design may have all the features that satisfy your client.  It is important to have your client understand the features and trade-offs available so that the proper SPIA can be chosen.

During our 25 years, we have provided consultation with 121 brokers who have purchased $8.72 million of rated SPIAs.  These relationships developed over years with our carriers and brokers are personified with trust.  That trust was built upon our knowledge of the insurance products        we represent that best satisfy our broker’s wishes and their client’s needs.

If You Have Clients Who Have a NEED FOR MAXIMIZING THEIR RETURNS, OR Are IN NEED OF ESTATE PLANNING, Contact Us and Allow Us to Provide You With Some innovative suggestions

The Selario Agency, Inc.

800-331-7113

mailto:hstern@selarioagency.com
