Would You Believe He Was 80 Years Old and Buying Term Insurance?

Term Insurance is Normally Written When:

1. the need for life insurance is temporary

2. the need is long term but cash flow is currently insufficient to buy the needed coverage using higher premium permanent cash value coverage

3. the policyholder has better investment opportunities outside the policy than inside

4. there is a need to guarantee a savings fund, ie: college

5. liquidity is needed in the event of death

6. there is a business need

7. additional death benefits are desired in conjunction with other permanent forms of life insurance

8. there is a possibility of becoming unemployed or loss of employer-provided insurance coverage

Term Insurance Issue Ages Have Risen Dramatically in Recent Years
Why:  Longer life expectancy

  Policyholders are more financially sophisticated and their needs

  are more complicated


  Many more products are available to match a client’s needs

By reviewing your client’s needs you may find that term insurance that was normally provided to young policyholders, now has an implication to the elderly. For example:

· An older policyholder may benefit from a blend of individual term and permanent life, if he weren’t in need of the combined death benefit for his entire life; thus the use of term.
· For well-to-do clients who intend on gifting large portions of their estate over time, thus reducing their ultimate estate tax burden, term insurance coinciding with the gifting program would be welcomed.
· Older clients who own their own businesses and who are entering into a buy-sell agreement with a younger associate can make good use of term insurance.
Allow Us To Offer You Some Solutions

We are prepared to provide you with both written material and commentary that you can review with your client. We have long-standing relationships with all of our carriers and are able to help you write the proper policy, just like we have done for 13,193 clients during our 25 years. 

Solving the ultimate policyholder’s problems while supporting our brokers

are staples of our agency.
If You Have Some INERESTING CLIENTS and Require Expert Solutions, including THE NEED FOR SOLUTIONS USING TERM INSURANCE , PLEASE Contact Us
The Selario Agency, Inc.

800-331-7113

hstern@selarioagency.com
