Did You Ever Speak With Your Dad and He Seemed Confused?

It’s Really Scary and It Seems to Happen Overnight

My Dad had always been quite active both mentally and physically.  We lived about 100 miles apart, but we spoke at least weekly.  We’d see each other probably once a month and we’d discuss my business that he was quite interested in since he helped me raise capital some 25 years ago.  He was quite familiar with all the accounts and the types of business we encountered.  Then one day when he was visiting and we were discussing an account that we had served for years,  he slipped and said something like “when did you get that account?”  What a shock!  Not only was this my Father, he was like a business partner.  Was I going crazy, did I hear him right, did I confuse him, or was this a sign that he was developing dementia or worse Alzheimer’s!
I immediately contacted a specialist and much to my chagrin he was diagnosed with early stages of Alzheimer’s.  Well let me tell you that early stage quickly moved to advanced and I got a call from his medical doctor telling me that I had to do something with my Dad, because it was unsafe for my Mother and sister.  Like a dummy, I asked the doctor what he thought I should do?  “He needs placed in a home.”  Really?  He’s that far gone?  Yes, unfortunately he was that far gone and in 3 days we placed him in a nursing home where he lived for 9 months until he died.

Man, what a shock!  There are no refresher courses to help you adjust and make these decisions.  It happens so quickly and is so costly, and the need for long-term care waits for no one.  

In addition to the emotional shock, there is the financial shock.  $6,000 a month plus medicine!  Neither Medicare nor Medicaid pays for this kind of care.  The best solution is Long Term Care Insurance.

The question is often asked, “when should I get a long term care policy?”  “I’m only in my early 60s, is it too early to look into a long term care policy?”   These are delicate subjects for you as a broker to discuss with anyone, but discussing these issues and the potential financial effect on your policyholder and his family is part of your business responsibility.

So How Can We Help?

We are prepared to provide you with both material and commentary that you can review with your client. We have long-standing relationships with all of our carriers and are able to help you write the proper policy, just like we have done for 13,193 clients during our 25 years.

If You Have Some Thorny Problems and Require Expert Solutions, including THE NEED FOR SOLUTIONS IN LONG-TERM CARE, PLEASE Contact Us
The Selario Agency, Inc.

800-331-7113

hstern@selarioagency.com
