I’m Sure You Knew

Ohio State Won the National Championship..

But Did You Remember that When the Buckeyes Beat the Hurricanes, Miami’s Star Tailback Willis McGahee was carted from the field early? 

McGahee was a sophomore with great potential.  He had started the 2002 season as a backup, but when the starter was injured he quickly moved into the starting lineup.  By year’s end he became 1 of 5 final Heisman Trophy candidates that recognizes the best college player in the land.  It was rumored that several shoe companies had offered McGahee multi-million dollar shoe contracts if he would turn pro prior to graduation.

That was all before January 3rd, the day Miami lost to Ohio State and the day McGahee suffered his possible career-ending injury; the day his financial future was placed in jeopardy.

There Is a Ray of Sunshine to This Potential Tragedy

On January 7, 2003, it was learned that McGahee took out a $2.5 million insurance policy 2 weeks before he was injured.  He can collect after a year if the injury prevents him from returning to football.  This $2.5 million, although significant, is a mere pittance when compared to the football and endorsement contracts this young athlete could earn if he returns to good health.


Naturally McGahee was not a client of 1 of our brokers, but there is a lesson to be learned from this experience.  Never Put Off Until Tomorrow What You Should Do Today.  If you review your list of clients, we’re sure that there are situations that with proper dialogue, you can enlighten those policyholders on similar important financial aspects where insurance can be a benefit. 

The McGahee situation could be categorized into various insurance situations namely “Odds of a Disability Occurring”, “Protecting the Loss of a Key Employee”, “Taxation of Disability Insurance Premiums/Benefits”, “Business Uses of Life Insurance”, “Advanced Estate Planning”, “Financial Planning Issues”, “Business Planning”, “Business Continuation”, and “Estate Planning.”

These are all areas where our 25 years of experience can be beneficial to you.  We have worked with our numerous carriers and have built a knowledge base and level of mutual trust that has resulted in providing solutions to our brokers that satisfy their clients.

There are methods available to high-net-worth clients that allow them to buy the needed insurance for all types of financial protection, while not depleting working capital when paying premiums.  We have programs to preserve your client’s assets and insure that your client and his heirs do not suffer the financial disaster that may loom ahead due to the changes they may experience.

If You Have High-Net-Worth Clients and Would Be Interested in Learning More About WEALTH-SAVING Programs, Please Contact Us and We’ll Provide You With A Free Kit Full Of Sales Ideas.
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