Even With Her $10 Million Estate, Mary Was Frantic

These Were the Facts:

· Mary Martin was a Widow and a Senior Citizen.

· She was in Poor Health

· She Had Gifting Issues

· Mary Had Assets of More Than $10 Million
Our broker was having a real problem in securing a sufficient amount of insurance for Mary due to her significant health issues.  The broker had dealings with at least 12 general agents and had inquired of each of them as to solving Mary’s insurance needs.

Mary lived a very comfortable life after her husband passed away and had sufficient income from her investment portfolio to allow her to maintain the lifestyle that her husband had afforded her during their 47-year marriage; however, Mary did not have enough cash flow to satisfy the insurance premiums that were necessary in acquiring the needed life insurance to protect her $10 million estate which she desired to maintain for her 3 siblings.
So the problems were:

· Mary’s age and health made it difficult to write any type of insurance

· The amount of the premium would significantly affect her current investments

· The large premium would cause significant gifting issues
After several discussions with our broker, we then involved several of our carriers.  We have worked with these carriers for much of our 25 years, and due to the mutual trust developed, we were able to satisfy our broker and Mary by finding a carrier 

to write the policy.

Our broker was then able to affect a premium-financing program that allowed Mary to finance the large life insurance premium from a third-party lender, thus protecting much of her investment portfolio and solving many of her gifting issues.
During the past 25 years, we have built strong and trusting relationships with our carriers.  These relationships have allowed us to satisfy our brokers and ultimately their clients.  These relationships and the knowledge we possess allowed everyone involved to effect a premium-financing program for this high-net-worth client so she could finance life insurance premiums from a third-party lender.

If You Have High-Net-Worth Clients and Would Be Interested in Learning More About These Premium Financing Programs, Please Contact Us we’ll Provide You With A free kit full of sales ideas.
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