Do You Think The Steelers Will Cover?

Bob is 53 and loves to gamble.  He takes every opportunity to visit Vegas and he loves college hoops as well as being a big college and pro football fan.

Bob also has $99,015 that he would like to see grow, and he is a bit nervous about the stock market with the recent declines experienced during the past 24-30 months.

How Can Bob Satisfy His Desire To Be “Involved In the Game”

Without Risking His Hard-Earned Savings?

Bob had a good friend who he had known many years, and who is also a broker that wrote business with us.  After reviewing Bob’s financial situation, including his desire to earn returns without risking his principal, as well as having the opportunity to outperform more traditional fixed investments, the broker suggested Bob consider Equity-Indexed Annuities.

After reviewing Bob’s situation with us, our broker discussed these salient points about Equity-Indexed Annuities with Bob:

· It is a deferred fixed annuity that earns interest or provides benefits that are linked to an external equity reference or an equity index.  The value of any index varies from day to day and is not predictable.

· When you buy an equity-indexed annuity you own an insurance contract.  You are not buying shares of any stock or index.

· An equity-indexed annuity is different from other fixed annuities because the interest is credited using a formula based on changes in the index to which the annuity is linked.

· An equity-indexed annuity promises to pay a minimum interest rate.  The rate will not be less than this minimum guaranteed rate even if the index-linked interest rate is lower.

· The value of the annuity also will not drop below a guaranteed minimum

How do you know which equity-indexed annuity is best for your client?

As with any other insurance product no single annuity design may have all the features that satisfy your client.  It is important to have your client understand the features and trade-offs available so that the proper annuity can be chosen.  Keep in mind that it may be misleading to compare 1 annuity to another unless you compare all the other features of each annuity.

When Bob contacted his broker, the broker immediately contacted us.  During our 25 years, we have provided consultation with 254 brokers who have purchased $7.26 million of Equity-Indexed Annuities.  These relationships developed over years with our carriers and brokers are personified with trust.  That trust was built upon our knowledge of the insurance products we represent that best satisfy our broker’s wishes and their client’s needs.

If You Have Clients Who Have a Desire to Realize the Excitement of Today’s Current Activities, And Are Smart Enough Not to Gamble, Contact Us and Allow Us to Provide You With Some ‘Safe’ Answers

The Selario Agency, Inc.

800-331-7113
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